Proposal Pro Helps Organizations Win Nearly $15 Million in Contracts, Grants

In the past 12 months, Proposal Pro, Inc. has helped clients to secure more than $13 million in new
contracts and grants from Government agencies.

New York, NY, October 17, 2007 --(PR.com)-- Among the contracts that Proposal Pro has helped clients
towin are:

A $7.2 million firm fixed price contract to provide construction and related maintenance work on an
Operations and Training Headquarters facility in Savannah for the Georgia National Guard.

$6 million over three years from the New Y ork City Department of Y outh and Community Devel opment
to operate Beacon Community Centers at school sites throughout the city.

Exclusive contracts valued at nearly $1 million to provide food and beverage vending at three colleges
within the City University of New Y ork system.

A $450,000 contract to provide the cafeteria and catering operations for Cuesta College, wonin a
competitive bid to the San Luis Obispo County Community College District in California.

“It's been an exciting year,” said Judie Eisenberg, President of Proposal Pro. “We saw more opportunities
for Government contracting this year than we have in the past decade. We expect to see record levels of
activity in the Government sector through the spring, making this an ideal time for companies to enter or
expand in the Government market.”

L ooking to do Business with the Government?

Business owners knowledge of the Government procurement process and their ability to prepare atimely,
responsive and compelling proposal can make the difference between a frustrating, fruitless exercise - and
alarge-scale contract award.

Proposal Pro's three-disk Write to Win™ CD training series is designed to help businesses that are new to
the process to increase their chances of winning the Government contracts they want. Learn the Universa
Elements of every proposal and how they can influence business strategies; what to read an RFP for - and
how to use that to focus a winning response; what Government evaluators really want to see; and how to
avoid mistakes that will immediately disqualify a proposal. Most importantly, businesses will be ableto
use the embedded Write to Win forms, techniques and strategies - the same ones that Proposal Pro uses to
win millionsin contracts for its clients -- to improve their next proposal.

As an added benefit for companies in the New Y ork metro-area, this audio series was recorded live at a
workshop sponsored by the Port Authority of New Y ork and New Jersey and includes a step-by-step
review of an actua Port Authority RFP.

Specia Offers through October 31, 2007
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Now through October 31, 2007, Proposal Pro will be selling the Write to Win CD audio training series for
just $129.95 plus $4.50 to cover salestax, shipping and handling. The CD is normally sold at $249.95.
For details, visit the Proposal Pro website at www.proposal pro.com, or email info@proposal pro.com with
the code: WTW990ct07 to place an order at this month's special discounted rate.

The first 10 businesses to order the CD will also get an email certificate for afree expert review of their

next Government proposal. Place an order today, and receive an email certificate good for one free review
by Proposa Pro's expert staff.

About Proposal Pro, Inc.

Proposal Pro helps organizations to realize significant opportunities for funding and growth through
effective Government proposal writing. It offers funding searches, writing, consulting, review, training
and proposal management services that have helped to secure more than $100 million in Government
contracts and grants for businesses and nonprofit clients since 1995.

Contact

For further information, contact Judie Eisenberg, President, Proposal Pro, Inc., at 914-633-3352 or visit
them on the web at www.proposal pro.com.
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Contact Information:
Proposal Pro, Inc.
Judie Eisenberg
914-633-3352
info@proposal pro.com
WWW.proposal pro.com

Online Version of Press Release:
Y ou can read the online version of this press release at: http://www.pr.com/press-rel ease/56543
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