Franchise Success without Franchise Headaches

Many pursue the dream of financial freedom. Some buy into the dream of owning a Franchised
businessin order to haveit. But one man found it was not the freedom he had hoped for; but now he
has found something better.

Franklin, TN, April 20, 2007 --(PR.com)-- Many pursue the dream of financial freedom. Some buy into
the dream of owning a Franchised businessin order to haveit. The allure of a"businessin abox" isvery
appealing to people who want to increase their personal wealth but do not want to invent a business or
build it from the ground up.

But one man found that franchising was not the freedom or the financial windfall he had hoped for. John
Vincent bought into the franchising idea so much that for 30 years he traveled all over the United States
selling franchise companies.

"I represented every kind of franchise you can imagine, many of them costing into the hundreds of
thousands of dollars to open. And that does not even count the staggering costs of the real estate and
equipment.”

John also was not prepared for the investment of time and energy it took to keep afranchise running. "I
felt like a slave to the shop, so to speak, and the freedom | hoped for never materialized. Plus, the debt
load to get into a franchiseis out of the question for most people. Some require over amillion dollars of
capital!"

That's why John, and many like him, have turned to other sources to find that dream of financial freedom,
money to travel, raise their kids or prepare for retirement.

"I found the Global Abundance Program, Inc. when | saw the website at www.ExecutiveRiches.com to be
the most perfect combination of a system, similar to a franchise, a true business opportunity with
outstanding products, and areal team approach to business that includes everything from a sales team that
makes your callsfor you to marketing that is managed at the corporate level,” says John.

With 69% of all new businessesin the U.S. being small or independent businesses and with over 95% of
them failing, people are looking for assurance, for systems that work and for teamwork that has the tools
and training for making success most likely.

John says, "A franchiseis one possibility for entrepreneurs looking for help and tools for an opportunity
to bein business. | have found, though, that with afranchise you aren't in business for yourself but still
for that corporation. With Global Abundance Program, the cost is a fraction of afranchise, | made more
in ayear with this business than in 10 yearsin afranchise and it is a global opportunity, too. My clients
are al over the world!"
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Tod Bell

Co-Founder

615-469-5144

tod@gl obal abundanceprogram.com
www.ExecutiveRiches.com

i
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Contact Information:

Globa Abundance Program, Inc.
Tod Bell

615-469-5144

tod@gl obal abundanceprogram.com
http://global abundanceprogram.com

Online Version of Press Release:
Y ou can read the online version of this press release at: http://www.pr.com/press-rel ease/36440
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